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I.
1.

Opening
The Workshop was opened by Mr. A.P. Traore, Officer-in-Charge of the Regional Cooperation
and Integration Division (RCID) on behalf of Mr. Y. Suliman, Chief of RCID. In his opening
remarks, Mr. Traore stated that the workshop on Analytical, Communication and Negotiating
Skills for African Trade Negotiators could not have been held at a more propitious time in view
of the impending WTO negotiations and the. reshaping of the long standing ACP-EU relations.
He added that the workshop was part of a series of efforts, including the various meetings that
took place in Sun City, Pretoria, Addis Ababa and Algiers, aimed at better preparing African
countries for the Third WTO Ministerial Conference in Seattle and the successor arrangements
to the Lome Convention.

2.

Mr. Traore further stated that there were strong indications that the next WTO negotiations
would likely take the form of a "Development Round". The negotiations would transcend the
built-in-agenda issues and address a very pertinent question that continued to plague the world
trading system. From the African perspective, one of the main issues remained the
transformation of the economies from primary commodity production to that of industrial
production. Such a restructuring would help make the African economies more competitive and
cushion them against the adverse consequences of the new trading system.

3.

On the overall economic situation of the African continent, he stated that African economies
generally recorded a positive growth trend. However, the recovery remained fragile and patchy
viewed against the performance in areas such as external debt, resource flow and balance of
payments. In this connection, he underlined the need to introduce improvements to the
principles of the WTO system and its agreements in order to:
•

Bring into sharper focus the vulnerable position of the continent;

•

Provide flexibility in the use of appropriate instruments to enhance the process of recovery;

•

Provide enforceable statutory provisions that support efforts for strengthening supply
capacities; and

•
4.

Improve market access for the goods produced by the continent.

With respect to the various WTO Agreements, Mr. Traore underscored a number of principles

that should underpin the provisions on the Special and Differential Treatment (SDT).

These

include recognition of asymmetries in the Agreements, the correction of imbalances in rights
and obligations and the continuation of non-reciprocal preferences.

5.

The issue of competitiveness and supply side constraints remained a core problem.

This was

one of the major reasons for advocating SDT to help prepare the ground for African countries to
develop their competitive capacities. Mr. Traore laid strong emphasis on the need to adopt
rigorous measures for the transformation of the African economies if the region was to take

advantages of the opportunities arising from the WTO arrangements.
6.

On the issue of the EU-ACP successor arrangement, he said that Africa remained an important

political and economic partner of the European Union. Hence, the ongoing negotiations within
the Lome framework should be viewed as an additional opportunity towards the economic

recovery and transformation of the African economies.
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7.

In his concluding remarks, Mr. Traore informed the participants that following the workshop
was a two-day seminar on Comparative Analysis between the Commitments made by African
countries under the Treaty Establishing the African Economic Community (AEC) and the
Agreements of the Uruguay Round, for which a background document had been prepared by the
ECA and distributed to the participants.

IL
8.

Attendance
The list of participants is annexed to this report.

Ill
9.

Proceedings
Papers were presented by resource persons on various pertinent issues relating to the WTO
system and the WTO negotiations.
The following gives account of the thrust of the
presentations made and the issues arising from comments and observations made by
participants.

A.
10.

Presentation on the General Overview of the WTO Negotiations
In presenting this item, the representative of the WTO outlined the steps that should normally
be followed in WTO negotiations. He stressed the importance of adequate preparations for
such talks. The steps are:

•

Identify one or more objectives and prioritize them: mechanisms should be put in place
in each country to ensure that all government ministries/departments involved in WTO
negotiations are conversant with the issues at stake.

•

Gather relevant information: the information gap should be filled by improved data on
trade in goods and services, subsidies, taxes, and national regulations. A consistent
regional data system could also help in this regard.

•

What is to be achieved: for each negotiating objective and in each negotiating forum, it
is important to identify potential allies with similar interests such as the ACP Group,
alliances between Asia/Africa or Latin America/Africa.

11.

After giving an overview of some of the WTO Agreements (Agriculture, Technical Barriers
to Trade and Sanitary and Phytosanitary Measures, Industrial Tariffs, Rules of Origin, Textile
and Clothing, Safeguards, Antidumping Measures, Trade and Environment, Technical
Assistance, Special and Differential Treatment and Notification obligations) he indicated that
the following principles underscore the multilateral trading system and the negotiations:
•

WTO Agreements constitute a "Single Undertaking" binding on all member States. The
Agreements can be improved through further negotiations;

•

Negotiations are to be conducted in a manner that is transparent and ensures the effective
participation of all members;
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•

Negotiations are conducted with a view to ensuring mutual advantage and increased
benefits to all participants. Due account is taken of the principle of "balance and equity",
which makes it possible to provide special treatment, exceptions and preferences to
poorer countries. It, thus constitutes a departure from the key WTO principle of the
Most Favoured Nation (MFN);

•

The principle of "sustainable development" is also taken into account in the negotiations
to enable such issues as environmental concerns and the achievement of economic
growth to be addressed; and

•

There is a "peace clause" that implies that there will be no trade war during negotiations.

12.

The representative of the WTO gave an account of the issues that were mandated by the
Marrakech Agreement (i.e. the built-in-agenda and unfinished business) as well as the new
issues for negotiations (competition policy, relationship between trade and investment,
transparency in government procurement, trade and environment, electronic commerce and
transfer of technology) and other areas. In this connection, he stated that although WTO
established a list of issues of interest to African countries, additional proposals could also be
submitted to the WTO through the appropriate ministry of member countries.

13.

The WTO Representative also briefly discussed regional trading arrangements within the
WTO. He said that the time frame for establishing a Free Trade Area (FTA) and a Customs
Union (CU) should normally not exceed ten years and that member States could not maintain
an open-ended timetable in the WTO context.

14.

Following the WTO presentation the following issues emerged from the comments and
observations by participants.
•

There is a need for greater coherence between the World Bank. International Monetary
Fund and WTO: even though the three institutions pursue different mandates, the fact
that they all serve the same constituency makes this imperative.

It was however,

recognized that the WTO is a member driven organization unlike the World Bank and
IMF, which have strong administrations that set their own agenda.
•

Commodity exports from the least developed counties were noted to be enjoying some

degree of duty free privileges in the three biggest markets i.e. EU, Japan and US.
Nevertheless market access to exports of significant interest for developing countries
generally leaves much to be desired.
•

"Transparency": in principle allows a fair competition and trade. But in government
procurement for example, there could be non-transparent practices in order to win a
contract. Member countries should put in place national regulations to monitor nontransparent behaviours, in addition to the WTO rules on transparency.

B. Presentation on Tariff Concessions
15.

The presentation of the paper on "Tariff Concessions in the Context of WTO Negotiations",
centred on custom duties and tariffs as a traditional instrument of trade policy in many
countries. It reviewed the different objectives served by tariffs such as protecting infant or
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sensitive industries, rationalizing foreign currency, generating government revenue (50% of
revenue) and influencing production and consumption patterns.
16.

The resource person further discussed the General Agreement on Tariffs and Trade (GATT),
which he said focuses on tariff reductions and concessions, and obliges members to bind their
tariff commitments and desist from raising tariffs over the bound rates.

17.

He gave account of the following issues bearing on the subject:
•

tariff peaks;

•

tariff escalation;

•

erosion of preferences; and

•

special and differential treatment.

18.

The issue of supply side constraints was highlighted as perhaps constituting the real problem
facing Africa and not the issue of inadequate tariff concessions. The fact that Africa keeps on
producing less value added commodities was of real concern in the international trade arena,
especially as commodity prices generally face a declining trend in world markets.

19.

The current tariff system and structure of developed countries generally tended to impede the
ability of developing countries to take advantage of tariff reductions in the industrialized
countries, characterized by tariff peaks and escalations, tariff dispersion, detailed tariff
classification and nuisance tariff.
The presentation further outlined the approaches to be
used by African countries in terms of tariff concessions in the context of the WTO tariff
negotiations. These include:
•
•

20.

tariff band approach (with high, medium and low levels);
formula approach (allows for increased transparency);

•

sectoral approach (used when additional concessions are needed);

•
•

bilateral approach (in the form of give and take); and
harmonization approach.

The following issues and proposals arose from the presentation on tariff concessions.
•

Tariff concessions may be akin to the price for becoming a WTO member. This is done
on a mutually advantageous basis. The question is how far a country can reduce its
tariffs without adversely affecting the effective level of protection for its products or
industries.

•

Developed countries though have made quite significant tariff concessions, they often
employ tariff escalation and tariff peaks which tend to negate the concessions made.
There is also the view that most products of export interest to developing countries have
not benefited a great deal from tariff concessions by developed countries. This is
particularly the case with agricultural products. Therefore, African countries should ask
for additional concessions in areas of export interest to them.

•

Clarifications were provided with respect to "bound tariff' and "applied tariff' rates.
The bound tariff is normally the tariff ceiling beyond which the country cannot increase
rates. It was observed that the bound tariffs of African countries are relatively high as
compared to those of developed countries, which have bound their rates at lower levels
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•

The Generalized System of Preferences (GSP) is applied outside the purview of the
WTO system and thus does not benefit from the enforcement disciplines of the WTO.
As it could be withdrawn unilaterally, the issue was to bring GSP rates within the
disciplines of the WTO system and thereby make them more binding.

•

African countries should seek for the removal of tariff peaks in the context of the WTO
negotiations.

•

They should also make a case for greater commitments in the area of Special and
Differential Treatment.

C.

Presentation on the General Agreement on Trade in Services (GATS):
Financial Services and Tourism

21.

In his presentation on financial services and tourism, the resource person gave an overview of
the General Agreement on Trade in Services (GATS) and the extent to which African
countries participated in the negotiations on financial services and tourism. The main points
of his presentation were as follows:

22.

Despite the critical and potential role the services sector was playing in generating growth in
Africa, it was not well integrated in the international trade.

However, there was still the
opportunity for Africa to improve on GATS since the Agreement is subject to successive
rounds of negotiations.
23.

The main thrust of GATS was contained in Part II in the "General obligations and
disciplines". Most of the provisions included the most favoured nation treatment whereby all
trading partners were required to be treated equally.

24.

One of the general obligations critical to African countries was contained in article IV of
GATS, which outlined the measures to increase the participation of developing countries in
world trade. One of the provisions of this article deals with improving the access of
developed countries to the distribution channels and information networks.

25.

The national treatment provision of GATS differed slightly from that of trade in goods
(GATT). In GATS, a country was not obliged to apply national treatment in sectors where it
had not made any commitment.

26.

The performance of African countries in the negotiations was very much limited. African
countries offered only 10% of the total commitments. In the forthcoming negotiations, there
was a very strong expectation to expand their sectors and commitments.

27.

In financial services, especially in insurance, only four countries (Mauritius, Ghana, Nigeria
and Kenya) made commitments/offers. The resource person elaborated in detail on the
specific offers made by these countries. With respect to reinsurance, he pointed out that the
mandatory sections which were required by almost all countries seemed to make the
subsector fairly unattractive to service providers.
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28.

Financial reforms made by African counties in the 1980s and 1990s did not contribute much
in the growth of the sector. In many countries budget deficits had continued to widen and
growth rates declined. Some countries, e.g. Malawi, were reported to perform better.

29.

After discussing the importance of tourism in growth, he observed that there were some
strategies that could be developed for future negotiations. An appropriate strategy would be
to undertake a broad analysis of the services sector in Sub-Saharan Africa with a view to
identifying potential areas of interest to the whole region.

30.

Developing countries should also take advantage of labour movement in order to derive

foreign exchange through remittances. Labour migration, especially to the developed world,
was an area where most countries directly concerned were reluctant to open.
31.

Before concluding, he underlined the two main approaches proposed for negotiation;
•

The 'big basket approach' whereby both developed and developing countries agree to
trade commitment spanning several sectors in the financial services; and

•

Sector specific negotiations, which was basically focussed on one sector.

32.

He further suggested that African countries should have a well-defined common regional
approach to negotiations. A more general strategy was the formation of negotiating blocks in
which countries mandate a spokesperson on behalf of negotiating countries.

33.

In the area of tourism, he urged African countries to exploit Article IV of GATS which called
for the developing countries to be accorded special treatment by the developed countries in
terms of more market access.

34.

The discussion that followed the presentation emphasised on the need to improve the
business environment and Africa's capacity in its productive sectors so that the continent
could attract investment. A number of measures were suggested in this regard:

•

Adequate policies should be taken to remove the supply side constraints and improve on
laws and regulations that govern business in the services sector.

•

The weakness of Africa's financial services has more to do with a number of reasons
such as weak regulatory structures and weak banking supervision influenced by political
patronage.

•

On the issue of international migration, the appropriate institution or organization to
handle the issue should be ILO.

•

Total financial liberalization was a concern portrayed by the example of Southeast Asia
where the financial system collapsed due to weak regulations. Nevertheless as very little
speculative capital occurs in the Africa region, the concern for financial liberalization
may not be as pronounced.
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D.

Presentation on the General Agreement on Trade in Services (GATS):
Transport, Telecommunications and Electronic Commerce

35.

The presentation on this subject elaborated the state of telecommunications in Africa from
the regulatory perspective and touched a little bit on the General Agreement on Trade in
Services.

36.

The presenter described the following attributes of the telecommunications sector. It is a
means of delivery or distribution channel for capital and information. It is vital to services
in banking, advertising, insurance, data processing and retrieval and recognized as an
essential component in trade and development. It is considered as a strategic service vital
to a nation's infrastructure, public and private applications and also as a component of
national security.
For all these reasons, developed countries attach a great deal of
importance to the telecommunication sector in their national socio-economic development
and security.

37.

He stated that estimates indicate that at the close of the millennium, 60% of the work force
in selected developing countries would be telecommunications and information related.
Already, multinational companies in the developed world were busy trying to launch
massive international service provisions and commercialization of Internet technology and
new technologies.

38.

He emphasized that despite the importance of this sector, African countries had not been
very keen in having an efficient system of information and telecommunications.

He

mentioned other weaknesses including the perceptions of telecommunications by African

countries as a means of generating revenue rather than as an instrument for economic
development,

the

poor

market

performance

of the

telecommunications

sector,

the

inadequacy of private sector involvement, poor management practices and inefficient use of
investment resources.

39.

The presenter

therefore pointed out the urgent need of African countries to reverse these

weaknesses, through, inter-alia:
•

formulation of appropriate policies for commercialization and privatization of the
sector;

•

Initiation of dialogue by governments with relevant stakeholders including the private
sector and civic leaders on the development of the sector;

•

Promotion of reforms in the sector, which would include the following elements:
separation of regulatory functions from operations, separation of the postal services

from telecommunication services, and privatization (i.e. increasing the scope of the
private sector in ownership of the services and infrastructure).
40.

With regard to the GATS, the resource person pointed out the fact that telecommunication

services were now part of the WTO system.

The negotiations on the subject within the

WTO framework aim at opening up market access, fostering greater competition and

bringing about far-reaching changes in current international accounting rates and tariffs.
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41.

In addition, the schedules within the GATS contained commitments of which 55%
represent offers made by 69 WTO members to open their national markets to international
competition. The annex on telecommunications was composed of seven sections with its
core obligations contained in the section on access to and use of public telecommunication,
transport networks and services.

42.

At the multilateral level, he said that the results of telecommunication negotiations are
extended to all WTO members based on the most favoured nation principle.

43.

In conclusion, the presenter indicated that current WTO provisions did not include
Electronic Commerce (E-Commerce), probably because E-commerce was just evolving.
Nevertheless, he recommended that African countries should prepare themselves towards
its emergence by establishing a legal framework to regulate it.

44.

The discussion that followed the presentation addressed the following issues:
•

Telecommunication services are too restrictive and costly in Africa.

For instance
telephone line in Africa was noted to cost about US$ 5,600.00 compared to

US$1,500.00 in other developing areas, a situation which was not conducive for the
development of telecommunications infrastructure. This is an issue that needed to be
raised by African negotiators in future GATS negotiations.

•

The high tariffs charged for long distance telephone calls do not also help the
development of telecommunication services.

•

E.

African governments ought to play a leading role in terms of creating an enabling
environment by means of various policy measures and regulations with a view to
encouraging private sector participation in the telecommunications sector.

Presentation on WTO's Technical Assistance and Capacity Building
Programmes

45.

The WTO representative stated that the WTO technical assistance programme was designed
to assist developing countries to better participate in the multilateral trading system and
implement the WTO agreements.

46.

He mentioned that technical assistance could take the form of:
•

•

national or regional seminars conducted upon request by member States;

specialized workshops covering one or two subjects e.g. anti dumping and safeguards
conducted upon request from member States;

•

training courses on trade policy organized in Geneva for about three to four months with
an in-depth coverage on all elements of the multilateral trading system, The number of
trainees is normally limited to twenty-five and the courses are conducted in English,
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47.

•

advisory missions by secretariat staff to tackle specific issues e.g. customs valuation; and

•

provision of assistance using electronic documentation via reference centres.

Delivery methods used to provide technical assistance include:
•

48.

"outsourcing" based on better coordination with regional and subregional organizations;

•

"integrated framework" linked to the specific needs of the LDCs; and

•

linkage of technical assistance programmes to the academia. In this respect, the use of
universities to deliver programmes was being explored.

The main issues arising from the presentation were as follows:
•

The role of the IMF, the World Bank and the WTO in addressing the supply side
constraints: it was stated that although the problem could be examined under the
integrated framework, the WTO was not mandated, so far, to address the issue by itself
or jointly with the two institutions.

•

Inclusion of study tours in technical assistance programmes:

WTO will explore ways

and means for launching effective study tours, which will cover specific subjects. These
will complement the trade policy courses.
•

With respect to the private sector, the WTO had tried to link its technical assistance
programme through organizations like the Chambers of Commerce. The private sector
and the academia are also involved in the WTO programme called the GTAP.

•

In connection with Article VIII of the TRIPS, there is an agreement between WTO, the
World Intellectual property Organization (WIPO) and the World Customs Organization
to implement the provisions of the Article at national and regional levels.

•

Technical assistance should be seen as a complement to national policies and not as an
end in itself. Nations had increasingly moved from political friction to trade friction.
The perception of international diplomacy should also change in favour of producing
trade diplomats.

•

F.
49.

Africa should be proactive in information exchange. The WTO had set up the electronic
reference centre for use by African countries, especially the least developed ones.

Presentation on Trade-Related Intellectual Property Rights (TRIPS)
In his presentation on TRIPs, the resource person highlighted the following general
provisions of TRIPS:

•

National Treatment (Article 3);

•

Most Favoured Nation (Article 4);
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50.

•

Multilateral Agreement on Intellectual Property Rights (IPR) Protection (Article 5); and

•

Exhaustion of IPR (Article 6).

He added that Article 27.3(b) allowed the patenting of all life forms and life processes, and
made it particularly compulsory for WTO members to patent micro-organisms and
microbiological processes.

51.

In relation to standards, he surveyed all the seven different types of IPR covered by TRIPS,
including their linkages with the Bern Convention, the Paris Convention and the Rome
Convention. He pointed out that, often, the substantive provisions of these conventions,
many of which are accepted as operative provisions of TRIPS as well, are ignored, but that
they provide useful leeways for developing countries.

52.

He underlined that in view of its importance for developing countries, the protection of
Industrial Designs in the textile sector should receive sufficient attention. Such protection
should apply particularly to traditional designs.

53.

It was pointed out that 'patents' should be an area of interest to negotiators. For example, in
the health sector, diagnostic, therapeutic and surgical methods need not be patented and no
country should be forced to do so. There is also no ground for patenting living things since
the life processes that generate them are all natural and discovered, not invented.

54.

The issues listed below were raised during the discussion that followed the presentation:
•

TRIPS is of relevance to Africa only if it makes it impossible for the continent to start
industrialization through imitation, which has been the path industrialized countries have
so far taken. There is no advantage that can accrue to Africa from TRIPS. Otherwise,
there was no empirical evidence suggesting that Africa could benefit from TRIPS. IPRs
keep a market captive for imports rather than encourage local manufacturing.

•

Geographical indication should be seen as a means of keeping open a future market
niche for specialized African products.

•

Undisclosed information remains useful indefinitely only to the owner of the
information and is never disclosed so as to benefit society; protecting it therefore should
be the affair of the owner. There is no rational to argue that society should pay for the
individual's sole benefit."

•

There is virtually no African export of IPR protected technologies. Therefore, Africa
has no need to focus on TRIPS. However, a good amount of community knowledge,
technologies and biodiversity of developing countries is being pirated and IPR protected
as belonging to companies of developed countries.
Developing countries should,
therefore, put in place laws that effectively regulate access to biological resources and
protect community rights.

•

On the issue of the plant breeders' right protection of teff(the staple food in Ethiopia) by
the Teff Company of America it was pointed out that the right could be contested in a
U.S. court, but that it would be expensive. Ethiopian could not afford to pay the costs
involved. A strong opinion was voiced by some participants that Ethiopia should give
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•

G.
55.

The resource person reported on two case studies of international negotiations to show
what could be done to protect Africa's interests. These were on the negotiations for a
Protocol on Biosafety and for the revision of the International Undertaking on Plant
Genetic Resources for Food and Agriculture, both of which are to become protocols of
the United Nations Convention on Biological Diversity.

Presentation on Preferences within the WTO and EU/ACP frameworks
In his presentation on preferences within the WTO framework,

the resource person

indicated that preferences or trade negotiations should be linked to the issue of capital
In other words, trade preferences should allow Africa to generate

accumulation in Africa.
and accumulate capital.

56.

In this context, he elaborated on the concept of preferences and its historical evolution from
ITU to GATT and finally to the WTO. The interest of Africa was not to negotiate on issues

that could not help in the creation of capital. The resource person argued that before talking
about preferences, tariffs, TRIPS, most favoured nation clause and other negotiations,
Africa should, first and foremost, take decisive actions and measures to control the markets
for its commodities; in other words, Africa should participate in price determination. The

interest of the region should have been to know how prices were determined.
57.

In his concluding remarks, he recommended that a periodic journal much similar to that of
the American Economic Review could be prepared to serve as an economic forum on WTO
and other issues related to the development of Africa. What African policy makers discuss
in conferences is not effectively disseminated to government, universities, civil societies
and other stakeholders since there were no journals. Such a journal would help address this
weakness.

58.

Following the presentation, participants raised the following issues:
•

The need for Africa to be involved and play its role in the price determination for its
products.
Because most products are produced and handled by transnational
companies, most African Governments are not in any way involved in price
determination.

•

Preferences within the WTO are very complex and broad in terms of coverage. The

different rules on preference within the WTO are contained in about 30,000 pages.
The size and complexity of the rules delayed implementation in many developing
countries.

•

With regard to the problem related to the notification of preference, participants

suggested that developed countries periodically notify the WTO which portion of their
imports entered under preferences. This would help better evaluate the quantity of
preferences accorded to countries. It would also help include in the integrated database
the actual treatment received by each country.
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IV.
59.

Recommendations
The workshop made the following recommendations:
■

As trade and development were interfaced, the WTO should bring the issue of
development in its sphere of competence;

■

In addition to the preferences granted to African countries a mechanism should be
created to enable the region participate in the determination of prices offered to primary
as well as semi-processed goods;

■

Intellectual Property Rights should also be applicable to communities in the developing
countries;

■

The issue of revenue vs. tariff dispersion and tariff reduction and harmonization should
be addressed;

■

Potential priorities or issues should be identified and discussed amongst African
countries in order for the region to speak with one voice;

■

A common African position be developed to assist the negotiations in Seattle and
beyond;

■

More attention should be given to the adverse consequences of trade on the environment,
especially in forest products;

■

In addressing labour to the developed world as an area of interest to African countries,
the cost and benefit of labour migration especially the 'brain drain' should be taken into
account;

■

Strengthen the regional economic communities;

■

Strengthen African countries' working relationship with WTO;

■

WTO should establish more cooperation links with specialized agencies such as
UNCTAD in order to solve the problems in the area of valuation;

■

WTO should involve the private sector as the sector was the major partner in
development;

■

WTO to publicize itself more;

■

Academia to be involved in discussions on WTO matters;

■

Creation of a periodic journal to disseminate important WTO and other issues related to
the development of Africa;

■

ECA should organize more training workshops on negotiations; Future training
workshops should focus on simulation in negotiation where by trainees are grouped to
play the role of negotiators.
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Tel: (251-1) 155390
12. Mr. Nigusu Zeleke
Foreign Trade Expert
Ministry of Trade and Industry
P. O. Box 704

Addis Ababa, Ethiopia
Tel: (251-1) 532045
Fax: (251-1) 514288/515411

E-mail: moti@telecom.net.et
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Mr. Taddele Abate

Foreign Trade Expert
Ministry of Trade and Industry
P. O. Box 704

Addis Ababa, Ethiopia
Tel: (251-1) 152241
Fax: (251-1)514288/515411
E-mail motifoHelecom.net.et

14.

Mr. Tadesse Seifu
Senior Expert
Foreign Trade Relations
Ministry of Trade and Industry
P. O. Box 704
Addis Ababa, Ethiopia
Tel: (251-1) 155742/516123
Fax: (251-1) 514288/515411

E-mail: moti@telecom.net.et

Ghana
15.

Mr. Appiah-Donyina
Senior Commercial Officer
Responsible for ECOWAS and ACP-EU Relations
Ministry of Trade & Industry
P. O. BoxM.47

Accra, Ghana
Tel: (233-21) 665663

Fax: (233-21) 664115/662438
E-mail: moti(g>africa on line.com.gh

Kenya
16.

Mr. Michael M. Otieno
Trade Development Officer
Ministry of Tourism, Trade and Industry
P. O. Box 43137

Nairobi, Kenya
Tel: (254-2)719000

Fax: (254-2) 710459

17. Ms. M. A. Nyandon'g
Commercial Attache
Embassy of the Republic of Kenya
P. O Box 3301

Addis Ababa, Ethiopia
Tel: (251-1) 610033
Fax: (251-1)611433

18. Mrs. Flora Karugu
Embassy of the Republic of Kenya
P.O. Box 3301

Addis Ababa, Ethiopia
Tel: (251-1) 610033

Mauritius
19.

Mr. Soodakhur Sohun

Acting Senior Economist

Ministry of Economic Development, Productivity and
Regional Development

Mosque Rd., Surinam
Port Louis, Mauritius
Tel: (230) 6255435/2011626
Fax:(230)2124124

Nigeria
20. Mr. Williams A. Fatoki

Asst. Chief Commercial Officer
Federal Ministry of Commerce & Tourism
P. M.B. 88

Abuja, Nigeria
Tel: (234-9) 2341792

Fax: (234-9)2341541

South Africa
21. Mr. Victor Mashabela

Embassy of the Republic of South Africa
P.O. Box 1091

Addis Ababa, Ethiopia
Tel; (251-1) 713034
Fax: (251-1) 711330

Sudan
22. Ms. Hanan Ahmed Abd El Rahman
Under Secretary Assistant

Ministry of Foreign Trade (WTO Desk)
P. O. Box 194

Khartoum, Sudan
Tel: (249-11)788116
Fax: (249-11) 773950

Zambia
23.

Ms Chanda Musonda
Ministry of Commerce, Trade and Industry
P.O. Box 31968
Lusaka, Zambia

Tel: (260-1)221475/228305
Fax: (260-1) 221475
E-mail: comtrade@zamnetzm
24. Mr. Wilson Mazimba

Embassy of the Republic of Zambia
P.O. Box 1909
Addis Ababa, Ethiopia
Tel: (251-1)711302
Fax: (251-1)711566

Zimbabwe
25. Lt. Col. (retd.) Boniface G. B. Chidyausiku

Ambassador/Permanent Representative
Permanent Mission of the Republic of
Zimbabwe to the UN

27 Ch. William Barbey, 1292 Chambesy
Geneva, Switzerland

Tel: (4122) 7580311/13/26
Fax:(4122)7583044

E-mail: boniface.chidyausiku@ties.itu.int

REGIONAL ECONOMIC COMMUNITIES (RECs)
Secretariat of the Commission for East African Cooperation (EAC)
26.

Mr. Peter N. Kiguta
Economist
East African Cooperation
P. O. Box 1096

Arusha, Tanzania
Tel: (254-57) 4253/8
Fax: (254-57) 4255
E-mail: Kiguta@eachq.org

Intergovernmental Authority on Development (IGAD)
27.

Mr. Gerald W. Mbuthia
Intergovernmental Authority on Development

P. 0. Box 2653
Djibouti

Tel: (253) 354050
Fax: (253) 356994/356964

E-mail: igad@intnet.dj

Southern African Development Community (SADC)
28.

Ms. Thembie R. Zwane
Human Resources Development Sector
P. O. BOX 5873

Mbabane, Swaziland
Tel: (00268)4046344/5
Fax: (00268) 4046407

E-mail: sadchrd@realnet.co.sz

OAU SECRETARIAT
29. Ms. Tarana Loumabeka
Economist
OAU
P. O. Box 3243

Addis Ababa, Ethiopia
Tel: (251-1) 517700 (Ext. 340)
Fax; (251-1) 512622

RESEARCH INSTITUTIONS
Ethiopian Economic Association
30.

Mrs. Tiruwork Tizazu
P. O. Box 25678
Addis Ababa, Ethiopia

Tel: (251-1) 557459

Legon Centre for International Affairs (LECLA)
31.

Dr. Douglas K. Zormelo

Academic Expert
University of Ghana
P. O. Box 25

Legon, Ghana

Tel: (233-21) 501025
Fax: (233-21) 501311

E-mail: dzormelo@libr.ug.edu.gh

PROFESSIONAL ASSOCIATIONS
Ethiopian Chamber of Commerce
32

Mr. Tekaligne Abate
O ffic er-in-charge
P.O. Box 517

Addis Ababa, Ethiopia
Tel: (251-1) 557459
Fax: (251-1) 517699

Ethiopian Private Industries Association (EPIA)
33.

Dr. Taye Berhanu
Secretary General
P. O. Box 8739

Addis Ababa, Ethiopia
Tel: (252-2)512384

Fax: (251-1) 512384

East African Enterprise Network (EAEN)
34.

Ms. Sosina Shewangzaw

Administrative Manager
East African Enterprise Network
P.O. Box 24875 Code 1000

Addis Ababa, Ethiopia
Tel: (251-1) 504933
Fax: (251-1) 650570

35. Mr. Seif Tewfik

Ethiopian Enterprise Network Member
Tewfik Sherif& Co. Ltd.
P.O. Box 5583

Addis Ababa, Ethiopia
Tel: (251-1)651700/651601
Fax: (251-1) 650570

E-mail: tsco@telecom.net.et

African Business Round Table
36.

Mr, Emmanuel Monsua Achingale

Director of Communications
African Business Round Table

1st1 Floor Rio Tinto House, Pybus Rd.

P.O. Box 78149

Sandton City 2146, Johannesburg

South Africa
Tel: (2711) 884 6682
Fax:(2711)884 6685
E-mail: eachings@abrnet.org

CONSULTANTS/RESOURCE PERSONS
General Agreement on Trade in Services (GATS)
37.

Dr. Charles Amira
Managing Director
DAMA Investments
P. O. Box 14787

Nairobi, Kenya

Tel/Fax: (254-2) 576106/440322
E-mail:
38.

Mr. Kefa Lando Muga

Senior Economist
P.O. Box 30007
Nairobi, Kenya
Tel: (254-2) 240109/721725 (home)
Fax: (254-2) 215825
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Preferences within the WTO/EU-ACP Frameworks
39.

Prof. Tetteh A. Kofi
Professor of Economics

University of San Francisco
Home Address:
464 Spruce St.

Berkeley
CA 94708, USA
Tel: (510) 525 8802 (Home phone/fax)
Fax: (415) 422 5784 (Office)
E-mail: kpil@usfca!edu

Tariff Concessions
40.

Dr. Moses Tekere

Trade & Development Studies Centre
University of Zimbabwe
P. O. Box MP 167
Harare, Zimbabwe

Tel: (263-9l)-235944/(263-4) 870672
Fax: (263-4) 333407

E-mail: mtekere@africaonline.co.zw or mtekere@yahoo.com.

Trade-Related Intellectual Property Rights (TRIPs)
41. Dr. Tewolde Berhan Gebre Egziabher
General manager/
Environmental protection Authority

P.O. Box 30231
Addis Ababa, Ethiopia

Tel: (251-1) 204210 (Residence)/186197 (Office)
Fax: (251-1)610077/615197

E-mail: envpa(g),telecom.net.et or sustauifgHelecom.net.et

World Trade Organization (WTO)
42.

Mr. Faustin Mukela Luanga
Economist

Economic Research Division
Geneva CH-1211

Switzerland

Tel: (41-22) 739 5759
Fax: (41-22)739 5762
E-mail: Mukela.Luanga@wto.org
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43. Mrs. Mariana Gagliardi
Senior Counselor

Technical Cooperation Division
Centre William Rappard
Rue de Lausanne 154
Case Postale, CH-1211 Geneve 21
Tel: (41-22) 739 5261
Fax: (41-22) 739 5764
E-mail: mariana.gagliardi@wto.org
44.

Mr. Jean-Marc Fortin
Senior Counselor

Technical Cooperation Division
Centre William Rappard
Rue de Lausanne 154
Case Postale, CH-1211 Geneve 21

Tel: (41-22) 739 5207
Fax: (41-22) 739 5764

E-mail: iean-marc.fortinfStwto.ora

ECA SECRETARIAT
45.

Mrs. Aissatou Gueye
Economic Affairs Officer

Economic & Soctal Policy Division (ESPD)
46. Mr. Ramadan Galal Abbas
ESPD
47.

Mr. A. P. Traore

Senior Economic Affairs Officer
RCID
48.

Mr. N. D. Blayo
Economic Affairs Officer

Regional Economic Cooperation & Integration division (RCID)
49.

Mr. W. M. Matemu

Economic Affairs Officer
RCID

50. Mrs. Rawda Omar Clinton
Economic Affairs Officer
RCID
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51.

Mr. Daniel Tanoe
Economic Affairs officer
RCID

52.

Mr. Dominic Mampouya

Economic Affairs Officer
RCID

53. Mr S. A. Ochola
Senior Economic Affairs Officer
RCID
54.

Mr. G. Gondwe

Economic Affairs Officer
RCID

Subregional Development Centres (SRDCs)
55. Mr. Guillermo Mangue
SRDC for Southern Africa
P.O. Box 30647

Lusaka, Zambia
Tel: (260-1) 228502/236949
Fax: (260-1)236949

E-mail: uneca(o),zamnet.zm
56.

Mr. Toma J. Makannah
SRDC for West Africa
P. O. Box 744

Niamey, Niger
Tel: (227) 722788
Fax: (227) 722894
E-mail: tmakannah@yahoo.com
57. Mr. Gabriel Nahimana
Economic Affairs Officer
SRDC for Central Africa
P. O. Box 836

Yaounde, Cameroon
Tel: (237)231461
Fax:(237)233185
E-mail: gnahimaiia@hpjmail...com

